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We affirm and attempt to: 
 Practice curiosity.  We consider 

research, discussion, learning 
from our neighbours and regular 
walks through our property as 
essential to our vocation.   (See 

editorial.) 
 
News: 
 Several issues ago, we raised the question 

about silage wrap going to the landfill rather 

than being recycled.  I addressed this matter 

to the Recycling Council of B.C. and 

received an answer from Jessie 

Christophersen:  “You may recall that we had 

a discussion about agricultural plastics and I 

had mentioned that they may be covered 

under a new program starting in May. I’ve 

since learned that agricultural plastics 

(because they are considered commercial 

packaging) are not going to be covered under 

the program, so it remains status quo.”     

 Just after writing the item above, I ran out of 

toner for my laser printer.  With the new 

cartridge, I received a box and mailing label 

and instructions about how to return the old 

cartridge.  I guess the manufacturer and I at 

least tacitly agreed that purchase of the 

product involves the cost of recycling.  Why 

couldn’t that be the same for silage wrap?   

 

  We avoid the use of industrial chemical 

pesticides  (one of Just Farmer’s principial 

statements)?    Here’s what Eric Mussen of 

UC-Davis, a world-renowned expert on bees 

has to say:  “Often blooming weeds in the 
crops are attracting honey bees. If the year 
is really dry, the bees may be attracted to 
sugary secretions of aphids and other 
sucking bugs. So, it is not difficult to see 
that accidental bee poisonings often 
happen. Despite. . . California regulations 

requiring beekeepers to be notified of 
applications of bee-toxic chemicals within a 
mile of the apiaries, bees fly up to four 
miles from their hives to find food and 
water. That is an area of 50 square miles in 
which they may find clean or contaminated 
food sources. Thus, growers whose fields 
are “nowhere near” any known apiary 
locations may accidentally kill many bees 
with chemical applications.”        

             Practicing for the Canadian Synchronized Grazing Team:  
Olympic gold, here we come! 

  If you are aware of community pasture 

walks or farm tours planned for this summer, 

let Just Farmers know and we’ll promote 

them.   
 

 “Do what you do best,” is an awkward 

phrase.  “Build on your strengths” probably 

gets at the point better.  Here are two of the 

things that people have told us about the 

strengths of the Bulkley Valley for 

agriculture:   1) We have a perfect climate for 

cool-weather crops like peas, potatoes, all the 

brassicas, and many greens, and a superb 

place for growing garlic;  2) we have three 

months per year of superb grazing; 3) 

summers are not too hard for physical labour 

most of the time.  (You could probably add 

more strengths and list weaknesses, too.) 

 One of our Houston ranchers has stretched 

the grazing season by putting a “home field” 

in endophyte-free fescue, which maintains its 

nutrition when dry and dormant.  It may not 

have the taste of orchard grass or alfalfa, but 
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An old Noble blade with huge sweeps 

The History Department 
by Doug Boersema 

 
   Timothy seed was first marketed by B.V. farmers 
in 1920. In 1926 the Interior Seed Growers was 
organized through the efforts of D.D. Monro, the 
District Agriculturalist. The cleaning plant was then 
located in Smithers. The records from 1926 to 1928 
are incomplete but a large amount was sold at 8 
cents a pound.  
   In 1930 the cleaner was moved to Telkwa and 
managed by a Co-op of four Farmers’ Institute-- 
Quick, Telkwa,  Smithers and Evelyn.  Each had a 
representative, Joseph Clarkson of Quick, J.G. 
Donaldson of Telkwa, A. P. Legerton of Smithers, 
and A. McMillan of Evelyn. Mr. Legerton was 
chairman and J.G. Donaldson was secretary-
treasurer as well as manager.  
   In 1931 the carloads of timothy were sold at 6 
1/2 cents a pound. The peak in quantity was in 
1936:  837,586 pounds were shipped—or 20 train 
cars—sold at 6 cents, bringing in a total of 
$46,116.15. The peak in cash was in 1934 when 
$59,375.07 was realized from a crop of 201 1/2 
tons.  In the 8 years of its operation the plant sold 
77 cars of seed bringing $184,457.18 into the 
District. 
 

(files from the Interior News, 1938 or 1939, exact dates 

unknown) 

 

fescue may be worth trying out as a way to 

lengthen the pasture season. 

 

Curiosity a Qualification for 
Farming? 

Editorial by Curt Gesch 
 

When children are at the “why” stage (3 years old?), 
they drive us nuts with questions.  Sometimes we 
assume that this is a stage that is fortunately grown 
out of.  In a certain way that is true.  On the other 
hand, all over the world, people are inventing things, 
figuring out new management techniques, 
developing new products, etc.  And curiosity plays a 
big role. 
 
Why should farmers be mere implementers of 
others’ ideas and not continue to ask “why” and 
come up with inventive solutions?  The father of 
intensive rotational grazing, André Voisin hired 
someone to count how many mouthfuls of grass a 
cow would eat per minute/hour, and discovered 
some interesting things.  Cows that graze most 
efficiently and chew cud without hurry and rest—all 
in a regular cycle—are more productive and healthy.  
“So why not breed for wider mouths?” he asked.  
“Why not graze at optimum height for the grass’s 
productivity and for ease of grazing?”  Out of 
curiosity came a revolution in grazing theory and 
practice.  
 
Probably many of you know this, but the 
development of the Noble plow is another example 
of someone looking at a problem and asking:  “What 
can we do about this?”  Seeing the fragile topsoil of 
southern Alberta blowing away and filling ditches, 
farmers asked if there was a way to loosen the soil 
without removing surface trash that prevented 
erosion and held snow.  Ergo:  the Noble plow or 
Noble blade was born.   

Mr. Noble apparently observed sugar beet farmers 
undercutting the beets to facilitate harvesting and 
thought, “We could do this all over for soil 
conservation.”  And it worked.  Without chemicals. 
 
Curiosity and inventiveness go hand in hand.  I 
wonder what solutions to Central Interior 
agricultural problems are waiting for curious farmers 
to uncover?      (Part 1 of a two-part series) 
 
 

 

Quotations: 
 “A farm is an irregular patch of nettles 

bounded by short-term notes [bank 

loans], containing a fool and his wife 

who didn’t know enough to stay in the 

city.  
 --S. J. Perelman 
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Suburban Farm Flourishes in Telkwa 

 
   Another one of the farms (or agribusinesses) “that 
industry forgot” is that of Sieger and Nancy 
Duursma.  Called Spruce Drive Bedding Plants, the 
Duursmas’ business is located on their large Telkwa 
lot on which they grow bedding plants for the local 
area.  
   When they moved to Telkwa, Nancy wanted 
massed flower beds such as she was used to in 
Ontario but she knew it would cost a fortune if she 
had to buy them all at a nursery.  So in 1995, Nancy 
and Sieger began by seeding “a few” bedding plants 
for their own use but—as many of us can attest—
their seed produced many more plants than they 
could use.   Sieger took the extra plants to the 
farmers’ market, and Spruce Drive Bedding Plants 
got its start.   

 
Robert John checks out the hanging baskets 

   One day local landscaper Henry Kempenaar 
noticed the quality of their plants and encouraged 
them to grow more by buying from the Duursmas, 
starting with petunias.  The bedding plant business 
grew from one greenhouse to several, with cold 
frames and shelters added as the years went by.  
   Both Sieger and Nancy have green genes.  Sieger’s 
grandfather (Pake Jan Boonstra) was an avid 
gardener all his life, and the Duursmas still have 
some of his potato storage boxes which they use as 
stepping stools and display boxes.  Sieger’s father, 
Henry, loved gardening.  He had a big garden with 
especially good raspberries.  Henry Duursma, a man 
of the soil, “loved to weed.”   
   Nancy’s parents, Tina Fintelman and the late Rudy 
Fintelman, had several large greenhouses near 
Lindsay, Ontario, where they grew bedding plants.  
They also had a landscaping business.  Rudy loved 
dabbling about in nearly anything involving plants 

and mentored an American youngster named Kevin 
Gesch (yes, my brother) with some consternation 
and lots of patience.  
   The work at Spruce Drive Bedding Plants begins in 
February, when plants are seeded and nurtured 
under grow lights indoors.  By mid-March they are 
moved to the greenhouses which are each equipped 
with pellet stoves.  Some plants soon go into cold 
frames or other shelters.  The season ends towards 
the end of July with clean-up.  The remaining unsold 
plants are used to create compost, the results of 
which can be seen in the family’s rich vegetable 
garden soil.  Recently, Sieger has begun to make 
more and more raised beds for vegetables.  Nancy 
says, smiling, that he is “addicted to raised beds.”   
   One of the disadvantages of working this far north 
is the high freight rate.  The Duursmas, like at least 
one other nursery operator, drive to the Vancouver 
area themselves because commercial freight rates 
are prohibitively high.  This is the same situation for 
other farmers—beef, vegetable, nursery trades, and 
so on.  Probably one of the best investments in local 
economy our provincial government could make 
would be to invest time and money in overcoming 
this hurdle to a still more flourishing agricultural 
economy in outlying regions. 
 

 
 

   Whether Spruce Drive Bedding Plants will grow 
enough to supply a full family income in the future is 
not certain.  If it doesn’t, then it will continue to be 
supplemented by other income (as do most other 
agricultural operations in the Bulkley Valley including 
some of the larger ranching operations).  In the 
meantime, the Duursmas have shown that with 
knowledge, adaptability, and a love for their calling, 
they can serve their neighbours, beautify their local 
area, and operate a flourishing business.   


